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1. Abstract

· The Doha Declaration reflects a market situation which differs from current scenarios. The EU negotiation strategies must take the new realities of the global market into consideration.

· The WTO must rapidly change from a duty & tariff based organization to one with a more complex and effective function of political and trade regulation of the world markets and trade, bearing in mind the changes to international economic balances and levels of competition between old and new competitors.

· The rate of industrial growth and participation in world trade should integrate the current criteria for the classification of Developing Countries in order to reserve derogations and facilitations to countries which really need them.

· The talks on agriculture must not stall the entire DDA Round, which is vital to industry and for the services and all member countries of the WTO, which must be committed towards eliminating trade-distorting subsidies and the highest levels of protection.

· The NAMA talks and those on Services must be independent of the Single Undertaking and, especially, of the outcome of the talks on agriculture, should the latter not reach a favourable conclusion. In this regard, the fact to be taken into consideration is that industrial products represent 90% of global trade, compared to 10% for agricultural products, and that the quota of industrial products in exports from Developing Countries is similar to that in advanced countries.

· In addition to tariff issues, the aspect of non-tariff obstacles, which threaten to thwart efforts to reduce and harmonise tariff-based structures, must also be dealt with firmly. Italian industry would be favourable to the creation of a WTO arbitration and mediation mechanism to facilitate the removal of non-tariff barriers. Standards for the certification of conformity recognised by member countries would attenuate the protective effects of technical obstacles.

· The subject of supplies of raw materials, especially those which are strategic to industrial production activities, must be the subject of talks in order to reach an agreement which guarantees the continuity and security of supplies, subjecting the restrictions of exports of these materials to WTO discipline.

· If the Doha Round fails, the EU will have to orientate its trade policy strategy towards more integrated agreements with strategic geo-economic areas. The “double speed” option in the implementation of WTO agreements should be considered as a last resort for maintaining multi-lateral commitments, ensuring, at least, the satisfaction of the primary commitments (market access, tariff and non-tariff barriers, intellectual property, international standards, services, trade facilitations) on the part of the main member countries.

· In the context of the NAMA talks, the Swiss formula would appear to be the most suitable to ensure rapid and effective tariff harmonisation. The double coefficient solution to facilitate Developing Countries should be limited to the LDCs (Least Developed Countries), thus avoiding concessions to the most competitive emerging countries which ought to be excluded from unilateral tariff reductions without significant compensation in terms of market access. The reduction in tariff structures for industrial products and the zero-for-zero option should also be conducted at a sectoral level and, if necessary, for single categories of goods.

· In the talks on trade facilitation, an agreement must be reached which ensures the harmonisation of customs procedures in order to increase their transparency and reduce times and costs for companies. The priority aspects to be considered are: the harmonisation of regulations; the simplification and acceleration of procedures; the transparency of customs regulations; non-discrimination; reduction of costs and a single gateway for information. The figure of the Authorized Trader or Authorized Economic Operator (AEO) is already contained in the proposal for the modernisation of the EU customs code, and therefore its institution should be a priority.

· The liberalisation and efficiency of services are of vital importance to companies. Italian industry hopes that the DDA talks will lead to a real opening of the markets and improved international regulation of services, in advanced countries and emerging countries, with the aim of favouring circulation and creating new opportunities for companies. More streamlined and standardised regulations are required to discipline the movement of intra-corporate personnel, with the aim of avoiding bureaucratic delays and costs to companies with production plants abroad or which must ensure assembly and maintenance in outlet  markets.

· The protection of intellectual property rights has become a fundamental problem in international trade. It is vital that the WTO should be equipped with legally binding instruments to enforce the respect and protection of trademarks and patents.

· Similarly, but with even greater implications for information and the protection of consumers, multilateral regulations governing obligatory labelling of the origin of products would appear to be hollow and permanently breached by most countries, including Europe’s main competitors (USA, China and Japan). The WTO must establish whether this obligatory requirement is a technical obstacle to trade or not and guarantee uniformity and reciprocity of treatment.

2. General considerations: the “new global economic order” and the WTO
2.1 The Hong Kong meeting and new balances on the international market.
The main principles behind the Doha Development Agenda (DDA) were strongly influenced by the historic moment of the start of a new Round: immediately after September 11 2001. The desire to re-launch multilateral talks and, especially, to favour North-South dialogue, had induced the advanced industrial economies to make significant concessions in terms of market access in favour of DCs.

Even then, such concessions did not appear to be easily sustainable in the face of the economic situation and market prospects which were emerging at the time.

Four years later, on the eve of the Ministerial Conference in Hong Kong (December 2005), the scenario has changed again. Therefore, this new situation and its future implications must be taken into account in defining the objectives for the Hong Kong Conference.

The new global market set-up appears to be characterised by the following factors:

· Some emerging countries are currently registering significant economic and development growth rates in exports, including in non-traditional sectors, such as technology, innovation, education and services.

· The same countries are holders of a large part of the natural resources and raw materials of strategic industrial importance, in some cases with an exclusive monopoly. The supply of these raw materials to European industry is ever more subject to restrictive measures, and therefore counterproductive to the objectives of multilateral liberalisation.

· There is a marked asymmetry between regional blocks (industrialised countries, countries in transition, developing countries, least developed countries) in the reduction and elimination of duties and tariff barriers,
 which leaves the traditional differential of reciprocity in access conditions for the respective markets fundamentally unaltered.

· An increased push towards the formation of integrated regional areas can be observed,
 with significant implications, especially for the EU, which must turn towards more accentuated methods of bilateral integration without prejudicing multilateral commitments.

· The prevalence of trade in goods, services and investments within regional blocks and between regional blocks
 is testimony to how ongoing globalisation has had a much greater effect on production localisation in “preferential” areas, with consequent trade within already existing trade routes, rather than a more widespread opening of world trade.

· Lastly, a localisation of industry can be observed, which operates fundamentally according to the following directives:

· from traditionally industrial countries towards certain emerging countries, especially China and India;

· from newly industrialised countries (NICs) in Asia towards China;

· from the DCs which are lagging behind in terms of growth (Africa, Asia) towards China and India (fundamentally disinvestments and re-localisation operations).

· New, aggressive global players
 are emerging, who exercise strong competition in both traditional sectors and those with a high technological content (electronics, chemical industry), in the more innovative sectors (TLC, biotechnology) and in services (e.g. call centres), and are also expanding in research and design activities and in the creation of “technology parks” to attract foreign companies and know-how.

· Until the Uruguay Round, the DC/Emerging Countries block based its contractual capacity on the export of agricultural raw materials and commodities. Today, these countries carry much greater weight: industrial structures at an advanced stage of development and equipped with great competitive capacity, increased technological knowledge and innovation capacity, advantageous production conditions and, in some cases, readily available raw materials and sources of energy. They therefore constitute comparatively different economic realities from those which undersigned the Doha Agenda.

· Alterations to the markets induced by the rapid process of restructuring of industrial giants (China) and by the absence of effective mechanisms for the management of crises in the supply of strategic base products have caused a sudden scarcity of industrial raw materials (e.g. iron ore or scrap iron) with a consequent drastic increase in prices worldwide. Such crises quickly become structural and affect entire Italian and European production sectors.

· Europe, and especially Italy, has experienced serious problems in traditional sectors following the termination of the WTO Agreement on textiles and the dismantling quotas.

· The internationalisation of production has created new problems for Italian companies involved in global competition:

· the development of hidden protectionism, through non-tariff barriers,
 in an attempt to protect local markets;

· the violation of intellectual property rights, counterfeiting of trademarks and patents, plagiarism of industrial models and designs and falsification of the origin of products;

· dumping, in its various forms and manifestations;

· increased risks of de-industrialisation in traditional sectors, with a consequent reduction in production, income and individual consumption, economic stagnation, social tension and uncertainty in trade balance.
 In their turn, these pressures generate reactions of a protective nature, thus feeding a dangerous devolution process in the already precarious WTO talks and decision-making procedures.

2.2 The WTO internal organisation and negotiating instruments.

Multilateral talks are based on the principle of a “Single undertaking” in which conclusion is reached either for all the items on the agenda or for none of them. This solution, which has been identified to increase the responsibility of the contracting parties, has in fact made talks on the access to the industrial products market (NAMA, Non Agricultural Market Access), which is a priority for industry, a “hostage” of the complex sector of agriculture, the Achilles heel of each round of talks.

Implementation,
 SDT
 and “less than full reciprocity”
 principles which are present in WTO agreements to aid the most disadvantaged countries, favour the more competitive emerging countries. Without questioning the effectiveness of these means, it appears obvious that such derogations and facilitations should be reserved for the truly backward countries.

Therefore, a new and more respondent classification of the state of development of these countries must be defined. External indicators, although copied from Organizations of proven transparency (World Bank, Monetary Fund, OECD), should be replaced by criteria for analysis and classification established by the WTO internally, and thus functional to its prerogatives and current and future objectives.

The impact of unilateral concessions which can sustain the rights claimed by DCs to maintain tariff levels which are higher than average to manage the transition towards increased trade liberalisation, even longer than necessary, must be assessed. These countries must make increased efforts in order to come into line with the objectives established by the Doha agenda and the WTO must implement more effective means of monitoring and control.

In this regard, the WTO must accelerate its overall development from an organization based on duty- and tariff-related values and functions (duty & tariff based organization) towards a more complex and widespread regulation of markets and world trade flows.

The weak internal structure of the WTO and the viscosity of decision-making mechanisms (unanimity), and the biennial occurrence of Ministerial Conferences, which constitute the point of arrival for the Geneva working groups, represent the administrative and procedural obstacles which affect its implementation capacity (institutional delivery gap).

2.3 A new EU negotiating approach 

The rapid changes in competitive balance on the world market imply a suitable revision of strategies, and the relevant tools, of EU trade policy, which runs along the dual pathway of multilateral regulation and bilateral agreements.

Confindustria, in agreement with UNICE, has always supported the respect of multilateral commitments. However, should, after Cancun, Hong Kong also lead to unsatisfactory results, the EU will have to redefine its strategy in order to move towards the strengthening of bilateral agreements with strategic geo-economic areas and make these its priority.

As an alternative to yet another possible interruption in talks, a “two-speed” formula for the implementation of WTO agreements could be considered.

With this system, a duplicate order of commitments by the contracting parties would enable the respect of “primary” obligations by countries willing to guarantee such commitments.
 The other countries which cannot manage the complexity of a single undertaking would follow a different agenda. This would also reduce the weight of political agreements which are the underlying principle of the various groups (FIPs,
 G-10,
 G-20,
 G-33,
 G-70,
 G-90,
 Cairns Group,
 etc.) and condition talks through the protection of specific interests.

The reference criteria for membership of the first or second group, which would also determine benefits from derogations and exceptions, would have to be effective with respect to the commitments undertaken, in a determined time period, which could coincide with the Ministerial Conferences. This would enable certain statistical parameters which do not fully reflect the geographical development patterns within the countries themselves to be supplemented and integrated.

Raw materials constitute another important aspect in economic and trade relations and dialogue between advanced and developing countries which could, and should, be discussed separately within the WTO. Disagreements on the cotton problem which emerged in Cancun
 are representative of other debates which could emerge in the future due to the “relative scarcity” either of subsidy regimes or limitations on the export of strategic raw materials for industrial activities.

DCs are in the main the holders and exporters of numerous strategic raw materials and their relative scarcity could easily spread to energetic raw materials.
 The extreme dependence and vulnerability of Europe on supplies of these raw materials from third markets requires careful thought.

On average, European imports exceed overall domestic requirements by 70% and are mainly concentrated in areas of recurring political crisis (Middle East, Latin America, Sub-Saharan and Southern Africa) or in countries with a high potential for use (South-East Asia, China, Russia, Brazil). Therefore, it is obvious that a multilateral agreement (or a series of bilateral agreements) which takes into account the security and continuity requirements of the supply of these strategic materials can no longer be postponed.

3. The situation in individual issues of the talks

3.1 Agriculture

Having overcome the obstacle of the conversion of quantitative duties into ad valorem equivalent duties,
 the talks encountered other problems due to the divergences on certain aspects concerning market access: the differing opinions on the tariff reduction formula (Swiss Formula, Uruguay Round Approach, Harmonising Reductions),
 the definition of sensitive products
 and special products.

After much debate, the parties accepted the proposal of the G20 for a four layer formula in which to subdivide tariff groups, from the highest to the lowest, with proportionately decreasing reductions. The advanced countries may keep a limited number of sensitive products outside this formula for tariff reduction.

It would seem to be desirable to aim for a result balanced both among the three agricultural pillars
 and within them, especially as regards the export competition pillar, in which the EU has accepted to eliminate its direct aid to exports on condition that the member countries of the WTO simultaneously dismantle their export subsidies. Therefore, even the USA will have to come into line with this tendency, making the Farm Bill more compatible with the new orientation towards the opening of agricultural markets.

As regards the criteria for the assessment of domestic subsidies in the context of the green box (not distorting to trade in agricultural products),
 the current regulations appear to be compatible with the objectives of the agreement. Therefore, no revision appears to be necessary, at least until ongoing reforms have been implemented, with the aim of avoiding interference.

Many DCs, including the African countries in the Cotton initiative, attribute great interest to the talks on agriculture and aim at the elimination or substantial reduction in EU and US subsidies as a condition for their future growth. At the same time, their weight on worldwide exports has progressively been increasing, reaching 31% in 2004 thanks to the increase in the quota of industrial products among their exports (89%), which is basically the same as that in industrialised countries (91%).

Lastly, it is vital that, after the hiccup at Cancun, the talks on the “Register of Geographic Denominations” resume (although this is not yet officially part of the Agenda), in order to guarantee the protection of certain sensitive products whose quality for the consumer is closely linked to geographical origin.

3.2 Industrial products

The NAMA (Non Agricultural Market Access Negotiation) has been deadlocked for some time over the formula for tariff reduction, on which an agreement has not yet been reached.

The Swiss formula, which provides for increased cuts on higher duties (generally present in DCs) and lesser cuts for lower duties (generally present in advanced countries), has appeared from the start to be the most suitable to ensure more rapid tariff harmonisation. In fact, it appears to be suitable for the aim of re-balancing a competitive situation which was unbalanced in favour of emerging countries, in terms of both industrial production capacity and production costs.

The proposal put forward by Argentina, Brazil and India
 (which, together with other DCs, consider the Swiss Formula to be contrary to the fundamental principles of development aid of the Doha Development Agenda) has never been shared by Italian industry in as much as, by maintaining the differences between the initial average tariff levels unaltered, it would take the opposite path to the requirement to re-balance the market access conditions required by the Italian and European manufacturing industry, which is going through difficult times due to the current situation of unbalanced competition.

The double coefficient solution to facilitate DCs (on which preferences now appear to be concentrated) should be limited solely to LDCs (Least Developed Countries), thus avoiding concessions to the more competitive emerging countries which ought to be excluded from unilateral tariff reductions without significant compensation in terms of market access.

The demands of Italian and European industry take into consideration the greater weight of industrial products in world trade in goods, for both advanced and emerging and developing countries.

DCs, and especially the more advanced countries, should undertake greater commitments as regards the consolidation of their tariffs at lower levels. In fact, while the advanced countries have almost completely reduced and consolidated their tariff structures on industrial products, this is not the case for the majority of DCs , excluding Latin America.

About 30 DCs have a consolidation level still below 35% of the tariff structure and approximately one-third of these are African LDCs.
 Many of these countries, despite maintaining average tariff levels which are higher than those in advanced countries, still demand that they be exempt from tariff consolidation at lower levels.

It would also be desirable to attain satisfactory results on another priority objective of the talks: a reduction in the margin of tariff dispersion between different countries or blocks. Harmonisation should be realised with a substantial correction of the differential, which is currently about 13%, between the average consolidated tariff in advanced countries (2.8%) and that in DCs (15.7%). The American proposal aims at completely eliminating this gap; the European proposal aims at reducing it to 4%.

Harmonisation should also be achieved at a sectoral level. This could enable zero-for-zero agreements by product or sector, if the economic and market conditions were such to make it feasible.

Special attention ought to be devoted to processed fishery products falling within the NAMA dossier because of their intrinsic characteristics and specific primary production features, and for this sector’s many close ties with agriculture-related issues.

The entity of the tariff cuts and claims of reciprocity should be confronted in terms of the distribution of costs and benefits which liberalisation would determine in the various countries. In fact, the same tariff cuts may generate different costs and benefits according to the social, economic and environmental circumstances in question. A correct measuring criterion could be, for example, the benefit which tariff demobilisation would bring in terms of change to the trade balance.

Parallel to this tariff system is the problem of Non Tariff Barriers (NTBs),
 which constitute disguised means of preventing market access. The ongoing talks must go into greater detail so as to not nullify the results of possible tariff reductions.

An agreement must provide, on the one hand, the dismantling of all non-tariff measures identified and, on the other, a WTO arbitration or mediation mechanism to discourage the adoption of new non-tariff measures and to intervene in the case of disputes. This mechanism could include a suitable gateway – similar to the EU Market Access Database
 – to which companies and representative Associations could turn to report unidentified or new technical barriers, in order to make their dismantling easier.

As regards, especially, the Technical Barriers to Trade (TBT), the WTO agreement has not managed to eliminate the problems which this barrier imposes on exporting companies, especially those on a small and medium scale. The Doha Round should move in the following directions:

· Favour technical and financial support to WTO member countries, especially DCs and LDCs, for the adoption of the international regulations governing the matter;

· Favour worldwide recognition of conformity certifications issued by countries which have adopted the international regulations. In substance, the principle according to which a product certified in a country which has adopted international regulations concerning that type of product must also be declared suitable in those countries which are not yet in line with such regulations should also be admissible.

3.3 Trade Facilitation

The objectives of the talks on the TFA (Trade Facilitation Agreement)
 are defined by the Doha Declaration and Appendix D to the July Package
 as follows: “to accelerate the movement, release and customs clearance of products, including those in transit”.

The trade facilitation agreement, together with that on non-tariff barriers, is one of the key issues of the WTO talks, as are the issues of bilateral and regional agreements. In fact, although consistent or complete streamlining of tariffs is ongoing, the advantages in terms of market access deriving from the disappearance of duties would be nullified without the parallel regulation of technical barriers and customs procedures.

A substantially harmonised level of trade facilitation at a global level would favour not only companies, in terms of the reduction of costs and transparency, but also countries themselves, which would benefit from a considerable increase of incoming and outgoing trade.

The need to reach a global agreement on this matter, which is the basis of the agreements for Free Trade Zones and Customs Unions, has highlighted the requirement of providing technical and financial aid to DCs which do not have the organisational resources and capacity needed to conform to the standards required. In this regard, a detailed preliminary analysis of the specific critical aspects of different customs systems is required in order to identify the most suitable initiatives.

The positive aspects for exporting companies, especially those on a small and medium scale, in terms of facilitating market access, should enable the amortisation in the short term of the costs connected to customs reorganisation. The basic principles on which an agreement could be based should be the following:

· harmonisation of the customs regulations and procedures according to international standards codified in the agreement, even within the same customs zone (country or free trade zone), where there are often differences in their discretional application by customs authorities;

· simplification and acceleration of procedures, with the aim of reducing the additional times and costs due to delays and customs detention;

· standardisation of customs documentation and forms;

· transparency of customs rules and practices in use, in order to reduce or eliminate the discretional and arbitrational aspects of customs agencies;

· single WTO gateway for all customs information;

· non discrimination in order to guarantee correctness and uniformity of treatment for all operators. The principle of non discrimination should also be valid for judicial procedures consequent to the incorrect application of the agreement;

· reduction of administrative costs, establishing taxes and customs duties at levels suitable to the cost of the services received to prevent the tool from being used for protection purposes.

As a contribution to the solution of this key issue in international trade, two alternative hypotheses are considered:

· the institution, together with the TFA (Trade Facilitation Agreement), of the figure of Authorized Trader or Authorized Economic Operator (AEO), a professional operator with the required international authorization, such as to enable them to carry out import-export activities without resorting to customs (fast track), through “pre or post import/export” declarations, being subject to subsequent sample checks. The signatory countries of the agreement (TFA – Trade Facilitation Agreement) could provide for the recognition of the status of “authorized trader & services provider” to those operators who are authorized by their respective administrations on the basis of the required professionalism, efficiency and correctness guarantees of their international trading background. A suitable professional register could be introduced in the countries signatories of the Agreement, which would guarantee the required international recognition for authorized traders, whose activities and modus operandi would be disciplined by the TFA which the signatory countries will be bound to respect;

· The introduction into standard customs procedures of those which, in technical terms, are called advance rulings, which would enable traders to request and receive written certification from the authorities in the country of destination before dispatching goods. These rulings should specify: the tariff classification of the product; the duties applied; any possible preferential tariff treatment. The advance rulings should guarantee, in addition to streamlining, increased transparency and predictability of customs procedures, favouring small and medium scale companies in particular, and the flow of incoming investments.

3.4 Services

The talks on services are acquiring ever increasing importance in the context of the Doha Round as regards the progressive growth of the value of trade compared to that of trade in goods, the ratio of which reached 24% in 2004.
 This data, although it demonstrates the relevance of services in the global market, is considered to be below the potential of the sector due to the presence of significant trade barriers. Investments in services represent approximately 60% of the global total of FDI (Foreign Direct Investments).

The liberalisation of trade in services is also of great importance to industry, which would benefit from significant advantages in terms of the reduced cost and greater efficiency of service providers in competition among themselves. Similarly, developing countries which have begun privatisation processes and are attracting significant investments from the more advanced countries would benefit from the same factors.

Furthermore, some services are of vital importance for both agriculture and industrial production (energy, telecommunications, transport, finance and insurance), but also for the fulfilment of the fundamental requirements of social wellbeing (water, safeguarding the environment, health, education). Therefore, these are part of the development aid priorities which constitute the key aspect of the Doha Agenda.

One of the causes for the delays in the GATS (General Agreement on Trade in Services) talks is the fear on the part of many DCs that the liberalisation commitments may remove some of the flexibility in intervention policies in sectors which are deemed to be strategic. Therefore, these countries are arguing that maintaining wide margins of flexibility in the implementation of internal policies concerning essential services is fundamental for the pursuit of their priorities and development strategies.

This is probably the reason why approximately 30 DCs and 32 of the poorest countries are reluctant to present liberalisation offers. Therefore, the offers presented globally are not deemed to be satisfactory and the talks are deadlocked.

As companies have an increasing need to rapidly shift management and specialised personnel between their branches, production plants and clients around the world, the “Mode 4”
 problem concerning the mobility of employees in companies assumes special importance. This requirement is inherent to the internationalisation of production and is fairly important for the DCs receiving inward investment and exporting labour.

”Mode 1” (the regulation of cross-border services) is of vital importance to companies , as it is directly linked to the development and security of e-commerce, while “Mode 3”, concerning investments in the services sector, is of great interest for the security of investments.

3.5 The protection of intellectual property and geographical origins.

The protection of intellectual property rights – the discipline of which in international trade is regulated by the TRIPs Agreement (Trade Related Aspects on Intellectual Property Rights Agreement)
 – is one of the priorities for Italian industry, in relation to the increase in phenomena such as counterfeiting, piracy and fraudulent trade procedures which undermine the value of trademarks and patents registered according to the law, through the plagiarising of models and industrial designs, the falsification of the origin of products or misleading indications for the consumer.

In the face of these phenomena, which significantly reduce the competitive potential of national and European products, the priorities are the following:

· The strengthening of customs controls and cooperation between the customs authorities of the Contracting Parties and greater transparency on the part of emerging economies. The Trade Facilitation Agreement is crucial in this regard.

· The definition at a multilateral level of sanctions for countries which blatantly violate the fair competition regulations and do not guarantee adequate protection for intellectual property.

· More detailed WTO discussions of the problems concerning the instruments to be adopted to combat the phenomenon of counterfeiting.

The “Non-preferential origin rules” are an item for special consideration. In this regard, it is fundamental that the WTO clarify and, if necessary, specify in greater detail, the legal basis which the parties must refer to (Art. IX GATT).

Many countries (USA, China, Japan and many others) have already adopted internal legislation which imposes the obligatory indication of the origin of imported goods. Europe has not yet done so for fear of placing technical obstacles in the way of international trade.

This situation generates disparity in treatment for companies and involves additional costs for European companies, which are blatantly discriminated against in this sense. The solution should be identified in a suitable multilateral mechanism which sanctions uniformity and reciprocity of treatment in worldwide trade.

Furthermore, a precise multilateral regulating system is required for criteria which attribute the origin of goods in these times of globalisation. In this regard, the key concept is that the origin of goods is no longer simply a tariff indicator (which duties to apply to the entry of specific goods), but is a tout court means of regulating trade, and as such should be disciplined.

_______________________________________
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� The “arriviste powers”: China, India and, to a lesser extent, Brazil, Russia and Indonesia. By 2020, the GDP of China and India should exceed that of all the western economies, excluding the USA. NIC-National Intelligence Council, Mapping the Global Future, Dec. 2004 � HYPERLINK "http://www.cia.gov/nic/NIC_globaltrend2020.htm" ��http://www.cia.gov/nic/NIC_globaltrend2020.htm�





� The advanced industrialised countries present tariff levels which are generally lower than DCs. This has been determined, on the one hand, by unilateral concessions without counter payment (EU, USA) and, on the other, by exceptions and longer times for dismantling tariff systems (DC). The Uruguay Round (UR) had led to a significant widening of the “consolidated tariff lines” (Tariff Lines Bound: the level above which the duty effectively applied cannot rise) for imports of industrial products. The overall average of the tariff lines bound of all the WTO member countries has gone from 43% before the UR to 83% after the UR. Significant differences remain, however, among groups of countries: the developed countries have bound 99% (78% before the UR) of their tariff lines; the DCs 73% (21% before the UR). The difference between average tariff levels effectively applied is also significant: the average weighted duty currently applied by advanced countries for imports of industrial products is 2.8%, against the 15.7% in DCs and the 6.0% of transition economies in transition. However, the advanced countries maintain higher weighted tariff levels, compared to the general average, in some sectors significantly so: textiles and clothing 12.1%; skins, leather and footwear 7.3%; equipment for transport vehicles 5.8%. In 1948, before the constitution of the GATT, the average tariff level for imports of industrial products was 40%, compared to the current level of 5.5%. The average weighted duties in the EU for production groupings according to the level of working involved are: raw materials 0.1%; intermediate products 3.0%; finished products 3.5%. India, one of the five main arriviste powers and one of the leading DCs in the WTO talks, has maintained an average weighted tariff level of 40%, in other words the pre-GATT level. WTO-Legal Texts: Uruguay Round Final Act. � HYPERLINK "http://www.wto.org/english/docs_e/legal_e/table%201" ��http://www.wto.org/english/docs_e/legal_e/table%201�





� The number of preferential agreements (RTAs-Regional Trade Agreements) and the quota of preferential trade have constantly risen during the course of the last 10 years. The DDA crisis would appear to have accelerated the process of forming RTAs. Between January 2004 and February 2005, 43 new RTAs were notified to the WTO. The overall number of preferential agreements notified to the WTO is currently 170. About 20 other new RTAs are about to come into force. Another 70 are being negotiated. 84% are FTAs-Free Trade Agreements, 8% are Customs Unions and the remaining 8% have lesser objectives.


WTO: The Changing Landscape of Regional Trade Agreements. � HYPERLINK "http://www.wto.org.english/res_e/booksp_e/discussion_papers8_e.pdf" ��http://www.wto.org.english/res_e/booksp_e/discussion_papers8_e.pdf�





� In the NAFTA (USA, Canada, Mexico), 40% of trade industrial products occurs outside the area. This indicator increases to 68% in Western Europe, 50% in Asia and 49% in the Middle East. Intra-EU exports amount to 28.3% of world exports (2004), while intra-EU imports amounted to 27.2% in the same year. The overall EU exports (intra and extra EU) amount to 42% of worldwide exports (2004). The overall EU imports (intra and extra EU) in 2004 amounted to 41% of total worldwide imports. 90% of worldwide exports occurred within three areas: NAFTA, EU and Asia, Far East and India. These three regional areas, some of which are already strongly integrated internally and others undergoing spontaneous integration, also accounted for 87% of worldwide imports.


WTO – International Trade Statistics 2004: � HYPERLINK "http://www.wto.org/english/res_e/statis_e/its2004_e/its04_toc_e.htm" ��http://www.wto.org/english/res_e/statis_e/its2004_e/its04_toc_e.htm�. WTO-Trade by Region: � HYPERLINK "http://www.wto.org/english/res_s/statis_e/its2004_e/top" ��http://www.wto.org/english/res_s/statis_e/its2004_e/top�. WTO-Developing Countries Goods Trade Share: � HYPERLINK "http://www.wto.org/english/news_e/preso5_e/pr401_e.htm" ��http://www.wto.org/english/news_e/preso5_e/pr401_e.htm� 





� China is now established as a goal for foreign direct investment (approximately 88% are allocated to the coastal region, which is becoming one of the most industrialised areas in the world, producing about 65% of the Chinese GDP, of which 63% is realised by the industrial sector and 11% by real estate). In 2003, China was in first place among the major hosting countries in the special “Top Twenty” table drafted by UNCTAD (behind Luxembourg, but ahead of France and the USA. Italy was in 9th place, ahead of the United Kingdom). 70% of foreign direct investments in Asia end up in China, 12% in Hong Kong (the Chinese quota therefore rises to 82%), 7% in Singapore and 4% in India. The Hong Kong and Singapore data are swelled by investments in services, which represent approximately 60% of worldwide FDI, and by the movement of Chinese capital which is transferred to these countries to be returned to the country of origin in the form of foreign capital.


UNCTAD: World Investment Report 2004


� HYPERLINK "http://www.unctad.org/Templates/webflyer.asp?intDocltemID=9515%docid=5209&intltemID=3235&lang=1&mode=press" ��http://www.unctad.org/Templates/webflyer.asp?intDocltemID=9515%docid=5209&intltemID=3235&lang=1&mode=press�. IBJ-Industrial Bank of Japan: China’s Economic Development and the Role of Foreign-Founded Enterprises.


� HYPERLINK "http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf" ��http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf�





� 64% of FDI in China originate from South-East Asia. IBJ-Industrial Bank of Japan: China’s Economic Development and the Role of Foreign-Founded Enterprises. � HYPERLINK "http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf" ��http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf� . IBJ-Industrial Bank of Japan: China’s Economic Development and the Role of Foreign-Founded Enterprises. � HYPERLINK "http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf" ��http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf�





� Especially China and India but also, in prospective: Brazil, Indonesia and Russia. China is in third place among the principal exporters, with a quota amounting to 9.0% of world exports in 2004 (12.7% if Hong Kong is also considered), below the EU with 25 (18.2%, excluding intra-EU trade) and the USA (12.4%). China is also one of the foremost importers worldwide: it is in third place with a quota amounting to 8.1% in 2004 (11.6% if Hong Kong is also considered), below the USA (22.0%) and the EU (18.4%). In 2003, industrial production in China amounted to 12% of worldwide industrial production (4% in 1980), and is about to overtake Japan, which is in constant decline, and amounted to 13% in the same year (15% in 1980); USA 23% in 2003, a decrease compared to 26% in 1980; Germany 8%, a decrease compared to 13% in 1980. The other main emerging countries in the table of the top 12 worldwide exporters are: Hong Kong (4.0%), South Korea (3.8%), Mexico (2.8%), Russia (2.8%), Taiwan (2.7%), Singapore (2.7%) and Malaysia (1.9%) which alone account for 20% of worldwide exports, more than the EU, the USA, China and Japan do individually. This group of countries, together with China, Japan, India and Thailand, account for 40% of worldwide exports, the same as those of the EU (intra and extra EU). The quota of worldwide imports is lower (22%), although still significant, confirming the leadership of the Far East in international trade. In the table of the largest worldwide exporters, India is still in the lower reaches, with a quota of 1.1% of total exports and 1.4% of imports, but the expected development rate is higher than that in China. WTO: Developing Countries Goods’ Trade Share: � HYPERLINK "http://www.wto.org/english/news_e/pres05_e/pr401_e.htm" ��http://www.wto.org/english/news_e/pres05_e/pr401_e.htm� . NIC-National Intelligence Council, Mapping the Global Future, Dic. 2004  � HYPERLINK "http://www.cia.gov/nic/NIC_globaltrend2020.html" ��http://www.cia.gov/nic/NIC_globaltrend2020.html�. 





� China has attracted about 750 foreign R&D Centres throughout its territory: it is second in the worldwide table for number of researchers (750,000, compared to the 1.3 million in the United States and 650,000 in Japan); it allocates significant financing to attract internal and external investments, investments in R&D Centres and in high added value activities. EU Commission - Accompagnare le Trasformazioni Strutturali: una Politica Industriale per l’Europa Allargata, 2004.   � HYPERLINK "http://europa.eu.int/eur-lex/it/com/cnc/2004/com2004_0274it01.pdf" ��http://europa.eu.int/eur-lex/it/com/cnc/2004/com2004_0274it01.pdf�,  pp.12-16. FPC-Foreign Policy Centre, China Goes Global,  London Apr. 2005  � HYPERLINK "http://fpc.org.uk/fsblob/449.pdf" ��http://fpc.org.uk/fsblob/449.pdf�





� In 2004, the participation of DCs in international trade reached the highest level during the last 50 years: 32% of total exports (27% of imports). In 1996, the DC quota of worldwide exports was below 20%. WTO: Developing Countries Goods’ Trade Share � HYPERLINK "http://www.wto.org/english/news_e/pres05_e/pr401_e.htm" ��http://www.wto.org/english/news_e/pres05_e/pr401_e.htm� . The quota of exports of industrial products reached by DCs in 2003 (89% of their total exports) was fundamentally the same as that in advanced countries (91% of total exports in the group). World Bank: Agricultural Trade Reform and the Doha Development Agenda.





� Quotas, quantitative restrictions on imports; voluntary restrictions on exports (e.g. raw materials, semi-processed materials, special machinery, know-how); export subsidies; technical, administrative and regulatory standards, defined so as to outwit competition and make market access difficult; specific requirements concerning origin; public tender policies, etc.





� Sporadic, persistent, predatory, social, environmental, monetary.





� EU Commission - Accompagnare le Trasformazioni Strutturali: una Politica Industriale per l’Europa Allargata, 2004. � HYPERLINK "http://europa.eu.int/eur-lex/it/com/cnc/2004/com2004_0274it01.pdf" ��http://europa.eu.int/eur-lex/it/com/cnc/2004/com2004_0274it01.pdf�  pp. 12-16. L. Gallino, “La scomparsa dell’Italia industriale”. Einaudi, Torino, 2003 . FPC-Foreign Policy Centre, China Goes Global, London Apr. 2005  � HYPERLINK "http://fpc.org.uk/fsblob/449.pdf" ��http://fpc.org.uk/fsblob/449.pdf�





� Thanks to the industrialisation of DCs and their increased participation in worldwide trade, the quota of agricultural trade has decreased: the latter have an incidence of at least 10% on total worldwide trade, against a quota of over 90% for industrial products. In 1970, the quota of exports of agricultural products compared to the total worldwide exports was 22% for the entire worldwide aggregate and 42% for DCs. In 2003, these quotas had decreased to 9% for the worldwide aggregate and 11% for DCs. The quota of exports of industrial products attained by DCs in 2003 (89% of their total exports) was fundamentally the same as that in industrial countries (91% of their overall exports).


WTO: Developing Countries Goods’ Trade Share   � HYPERLINK "http://www.wto.org/english/news_e/pres05_e/pr401_e.htm" ��http://www.wto.org/english/news_e/pres05_e/pr401_e.htm�





� Given the inability of some countries to adopt the agreements undersigned within the deadlines provided (implementation), the WTO agreements provide for exceptions, deadline extensions, differential treatment (SDT) and specific aid so that they can implement them progressively. This has lead to a vast asymmetry in implementation, which in turn has led to different and non reciprocal conditions of access to the respective markets. WTO-Negotiations, implementation and Development: the Doha Agenda  � HYPERLINK "http://www.wto.org/english/tratop_e/dda_e/dda_e.htm" ��http://www.wto.org/english/tratop_e/dda_e/dda_e.htm�.





� Special and Differentiated Treatment granted to DCs in the fulfilment of the commitments undertaken. This constitutes recognition of their more disadvantaged situation and enables a series of derogations in the implementation of the commitments. The principle is sanctioned in GATT article IV. This is based on the concept that preferential access must be granted to exports from DCs and that these do not necessarily have to grant access conditions to their markets on a reciprocal basis. At the end of the Tokyo Round (1973-1979), the juridical basis of SDT was predisposed, which was further strengthened during the Uruguay Round (1986-1993). The Doha Declaration (November 2001) acknowledged this, and SDT became one of the principles behind the Doha Round. WTO-Special and Differential Treatment in the WTO: Why, When and How .� HYPERLINK "http://www.wto.org/english/res_e/reser_e/ersd200403_e.htm" ��http://www.wto.org/english/res_e/reser_e/ersd200403_e.htm� . WTO-Special and Differential Treatment: Grappling with 88 Proposals


� HYPERLINK "http://www.wto.org/english/thewto_e/minist_e/min03_e/brief_e/brief21_e.htm" ��http://www.wto.org/english/thewto_e/minist_e/min03_e/brief_e/brief21_e.htm�





� Or “less than reciprocal commitment”: this constitutes an exception to reciprocity to aid DCs.





� The large regional groups, the driving forces behind the worldwide economy and trade (NAFTA, EU, Far East) already account for almost the totality of worldwide trade in goods and services, with a quota close to 90%.





� Five Interested Parties (FIPs): the 5 most important partners in the WTO talks on agriculture: US, EU, Brazil, India and Australia.





� G-10. Coordinated by Switzerland. Countries which are net importers of agricultural products (Norway, Japan, South Korea, Bulgaria, Liechtenstein, Israel, Taiwan, Iceland and Mauritius), which have got together to defend their own interests: the environment, food safety and rural development.





� G-20. Coordinated by Brazil and China. Created at the Cancun Conference in opposition to the European and American position on agriculture. The alliance is based on the common objective of reducing export subsidies and support to OECD countries. Includes India, Mexico, Chile, South Africa, Bolivia, Cuba, Egypt, Indonesia, Nigeria, Pakistan, Paraguay, the Philippines, Tanzania, Thailand, Venezuela, Zimbabwe, Argentina and Costa Rica. Also includes El Salvador, Guatemala and Ecuador.





� G-33. Coordinated by Indonesia. The DCs which do not have domestic aid for agriculture and require a special mechanism to safeguard the agriculture sector to limit repercussions due to the dismantling of tariff systems and the consequent instability of agricultural markets, which would make them vulnerable to imports. This worry is especially strong in countries with low income, where employment in agriculture is around 75% of the total workforce and generates approximately 30% of the GDP.





� G-70. DCs and LDCs (Least Developed Countries), mainly African. Created in Cancun to support the cases of the poorest countries.





� G-90. Basically the G-20 plus the G-70. Countries in the African Union (� HYPERLINK "http://www.africa-union.org" ��http://www.africa-union.org�) and ACP. Coordinated by Botswana and Mauritius; its main interest is maintaining preferential agreements. Created in Cancun to support the G-20, it has become a reality in the WTO talks, constituting a third, very powerful, pole able to condition the results of the Round.





� Named after the Australian city in which the main exporters of agricultural products first met in 1986 (Argentina, Australia, Brazil, Canada, Chile, Colombia, Fiji, Indonesia, Malaysia, New Zealand, Paraguay, the Philippines, South Africa, Thailand and Uruguay). Coordinated by Australia. It is opposed to the protectionism of the PAC and the US Farm Bill to ensure access to the EU and US markets for their agricultural products. � HYPERLINK "http://www.ciarnsgroup.org" ��http://www.ciarnsgroup.org� 





� The parameter (pro-capita income) used to establish if a country is among those through which to extend the most concessions appears to be less and less suitable, especially for countries such as China, India, Brazil or Thailand, which have a great disparity between development in industrialised and rural areas of the country. In terms of PPP (Purchasing Power Parity), the Shanghai area has a pro-capita income (about 20,000 dollars) similar to that in Europe (EMU 25,700), more than Greece (18,7780), the Czech Republic (14,920), Hungary (13,070), Poland (10,450), Portugal (17,820), Slovenia (18,480), Argentina (10,190), Brazil (7,450), Uruguay (7,710) and Turkey (6,300). Italy is at 26,170. Still in terms of PPP (Purchasing Power Parity), China’s entire GDP (about 5,000 billion dollars) is second only to the USA (10,500 billion dollars), and thus more than all the other more advanced countries (Japan: 4,481 billion; Germany 2,226; France 1,609; UK 1,584; Italy 1,510; Russia 1,175). The Indian GDP, in terms of PPP (Purchasing Power Parity), is also greater than that of all the other advanced countries, in fourth place behind the USA, China and Japan. Brazil’s GDP, still in terms of PPP (approximately 1,300 billion dollars) is just below Italy’s. IBJ-Industrial Bank of Japan: China’s Economic Development and the Role of Foreign-Founded Enterprises.  � HYPERLINK "http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf" ��http://www.dbj.go.jp/english/library/pdf/research/all_39e.pdf�. World Bank-World development Indicators 2004. � HYPERLINK "http://www.worldbank.org/data/wdi2004/tables/table1-1.pdf" ��http://www.worldbank.org/data/wdi2004/tables/table1-1.pdf�.





� The so-called “Cotton initiative” to facilitate access in advanced countries to cotton from the poorest countries (mainly African) and to eliminate protection and export subsidies by the more advanced countries. It was proposed to eliminate all export subsidies for cotton from 1 July 2005 and subsequently, from 21 September 2005, to eliminate domestic subsidies and set up an emergency fund for the economic and social consequences deriving from the effects of the subsidies. Many countries have supported this request. The EU and the USA have rejected it: the former invoking its preferential agreements with ACPs, which would preclude its participation in the fund; the latter sustaining that agricultural reforms should be realised within the Doha Round. WTO-The Cotton Subcommittee � HYPERLINK "http://www.wto.org/english/tratop_e/agric_e/cotton_subcommittee_e.htm" ��http://www.wto.org/english/tratop_e/agric_e/cotton_subcommittee_e.htm�. WTO-The Cotton Initiative  � HYPERLINK "http://www.wto.org/english/tratop_e/agric_e/negs_bkgrnd20_cotton_e.htm" ��http://www.wto.org/english/tratop_e/agric_e/negs_bkgrnd20_cotton_e.htm� .  





� The attribution of strategic character to a raw material depends upon: a) the end use of the material and its relevance to the industrial production process; b) the dependence of the importing countries on those products; c) the geo-economic concentration level of the reserves and resources of a certain material; d) the possibility of shifting demand on one supplier or an alternative material within a certain time period in the case of a crisis or blockage of supplies.





� Global economic expansion will determine an increase in demand for energy raw materials and sources. It is estimated that the total consumption of energy should increase by 50% over the next 20 years, compared to 34% in the period 1980-2000. This significant growth in demand will determine problems in the traditional areas of supply (Middle East, Caspian Sea, West Africa, Venezuela). In 2003, the increase in Chinese exports of raw materials was: crude oil: +31.3%; products derived from oil: +38.3%; steel: +51.8%; natural rubber: +25.8%. In 2020, the Chinese demand for crude oil will be close to that in America (6.1 million barrels per day – USA: 6.8; EU 1.7 million barrels per day; Japan 0.1). NIC-National Intelligence Council, Mapping the Global Future, 2004  � HYPERLINK "http://www.cia.gov/nic/NIC_globaltrend2020.html" ��http://www.cia.gov/nic/NIC_globaltrend2020.html�. FPC-Foreign Policy Centre, China Goes Global, 2005   � HYPERLINK "http://fpc.org.uk/fsblob/449.pdf" ��http://fpc.org.uk/fsblob/449.pdf� .





� The compromise reached in Paris in May 2005 on the tariff conversion system expresses the conversion factor through two formulas: 1) non-processed agricultural products: (0.825 x COMTRADE Price) + (0.175 x IDB Price); 2 Processed agricultural products (0.6 x COMTRADE Price) + (0.4 x IDB Price), where COMTRADE = UN Commodity Trade Statistics; IDB = WTO Integrated Data Base.





� The debate is concentrated on: a) Swiss Formula (supported by the Cairns Group and the USA): the highest tariffs are reduced more than the lower tariffs. Rejected by the DCs. b) Uruguay Round Approach: preferred by the EU, G-10, ACP, India and Indonesia: provides for the negotiation of a specific average tariff reduction rate in a certain period of time, which could be differentiated: c) Harmonizing Reductions: the alternative requested by the Cairns Group, some Latin American countries and Malaysia for an increased reduction of the highest tariffs.


For more details: � HYPERLINK "http://www.wto.org/english/tratop_e/agric_e/agnegs_swissformula_e.doc" ��http://www.wto.org/english/tratop_e/agric_e/agnegs_swissformula_e.doc� . 


� HYPERLINK "http://www.wto.org/english/tratop_e/agric_e/negoti_e.htm#agnegsnews" ��http://www.wto.org/english/tratop_e/agric_e/negoti_e.htm#agnegsnews�.





� Threatened by international competition, with higher production costs for socio-economic reasons (e.g. agricultural products and certain industrial products for advanced countries), or because they involve a high quota of the overall workforce, or they contribute significantly to the determination of the total GDP (e.g. agricultural products for poorer countries). Sensitive products are exempt from the application of the tariff reduction formula. No agreement has yet been reached on a “specific definition” of sensitive products.


� HYPERLINK "http://www.wto.org/english/tratop_e/dda_e/draft_text_gc_dg_31july04_e.htm" ��http://www.wto.org/english/tratop_e/dda_e/draft_text_gc_dg_31july04_e.htm�





� SPs – Special Products. Products which are part of the problem of food safety, the basic means of subsistence, rural development in DCs. These enjoy more favourable treatment and specific exceptions from tariff reduction obligations. No agreement has yet been reached on “criteria” for identifying special products.





� The “three pillars” which cause distortion to worldwide trade in agricultural products: 1) Market Access (market access conditions); 2) Export Subsidies (subsidies for exports); 3) Domestic Support.





� The green box is defined in appendix 2 to the AOA (Agreement on Agriculture). Domestic subsidies which do not have a distorting effect, or have a minimum distorting effect, on the trade of agricultural products are part of this category. Green box subsidies also include environmental protection measures and regional policies. In the ongoing talks, DCs claim that some of these subsidies distort trade in a measure exceeding the minimum level allowed and therefore demand that they be revised. Advanced countries are opposed to this, and claim that the current assessment criteria for “green box domestic supports” are adequate.


WTO-Domestic Sipport in Agricolture: The Boxes  � HYPERLINK "http://www.wto.org/english/tratop_e/agric_e/agboxes_e.htm" ��http://www.wto.org/english/tratop_e/agric_e/agboxes_e.htm�  


WTO-Agriculture � HYPERLINK "http://www.wto.org/english/tratop_e/agric_e/agric_e.htm" ��http://www.wto.org/english/tratop_e/agric_e/agric_e.htm�





� Summary of the state of works drafted by the Chairman of the Negotiation Group, Tim Grosser (NZ), in which the problems which have not yet been solved are described. Agriculture Negotiations – Status Report, Key Issues to be Addressed by 31 July 2005. � HYPERLINK "http://www.tradeobservatory.org/library.cfm?refid=73321" ��http://www.tradeobservatory.org/library.cfm?refid=73321�





� Consists of the so-called ABI formula or Swiss-type formula or Girard-type formula and may be summarised as follows: “The higher the duty, the lower the tariff cuts; the lower the duties, the higher the tariff reduction”. This formula has attracted great interest among DCs, especially those which are most competitive with each other, in as much as it enables the gaps between average initial tariff levels in advanced countries, which are generally lower, and DCs, with higher average tariff levels, to remain unaltered. This solution would be more responsive to the Doha spirit, according to the proponents.





� According to UNCTAD nomenclature, these are the world’s poorest countries: LDCs-Least Developed Countries, Landlocked Developing Countries, Small islands Developing States, towards which the United Nations has initiated special aid and assistance policies.


UNCTAD:� HYPERLINK "http://www.un.org/special-rep/ohrlls/ldc/default.htm" ��http://www.un.org/special-rep/ohrlls/ldc/default.htm� ; � HYPERLINK "http://www.unctad.org/Templates/Countries.asp?intItemID=1676&lang=1" ��http://www.unctad.org/Templates/Countries.asp?intItemID=1676&lang=1�





� Used as protection measures in parallel with the dismantling of tariff systems. They are of different natures and effects, often difficult to identify: prohibitions of various sorts; import licences; import quotas; export restrictions; technical standards; environmental, health and phyto-sanitary legislation; various customs controls (quality, statistical, etc.); difficult to obtain customs documentation; technical certification; but also export subsidies; technical barriers to trade; administrative procedures.


OECD-Analysis of Non-Tariff Barriers of Concern for Developing Countries, June 2005.  OECD-Analysis of Non-Tariff Measures: Custom Fees and Charges of Import, Mar 2005. 


� HYPERLINK "http://www.olis.oecd.org/olis/2004doc.nsf/43bb6130e5e86e5fc12569fa005d004c/3f6065538ae61034c125701500549301/$FILE/JT00185671.PDF" ��http://www.olis.oecd.org/olis/2004doc.nsf/43bb6130e5e86e5fc12569fa005d004c/3f6065538ae61034c125701500549301/$FILE/JT00185671.PDF� . � HYPERLINK "http://www.oecd.org/dataoecd/61/10/34612021.pdf" ��http://www.oecd.org/dataoecd/61/10/34612021.pdf�





� EU Commission: Market Access data Base  � HYPERLINK "http://mkaccdb.eu.int/mkaccdb2/indexPubli.htm" ��http://mkaccdb.eu.int/mkaccdb2/indexPubli.htm� . EU Commission - Market Access Sectoral and Trade Barriers Data Base, by country, by sector, by measure. � HYPERLINK "http://mkaccdb.eu.int/cgi-bin/stb/mkstb.pl?action=search" ��http://mkaccdb.eu.int/cgi-bin/stb/mkstb.pl?action=search�





� Standardisation of customs procedures. The parameters adopted to measure the level of Trade Facilitation are: -) transparency in import/export procedures; -) customs, transit and cross-border procedures; -) documentation and procedures required for transport. The concept of “Trade Facilitation” is expressed in the WTO-UNCTAD definition. � HYPERLINK "http://mkaccdb.eu.int/study/studies/33.doc" ��http://mkaccdb.eu.int/study/studies/33.doc� 





� In Geneva in June 2004, the WTO members reached an outline agreement for the resumption and conclusion of the Doha Round. The “July package” is still the basis of negotiation on which the ongoing talks in Geneva are based. It takes into account that already agreed in Cancun, with openings in favour of the more sensitive claims by DCs, with the aim of eliminating the most contrasting aspects. � HYPERLINK "http://www.wto.org/english/tratop_e/dda_e/draft_text_gc_dg_31july04_e.htm" ��http://www.wto.org/english/tratop_e/dda_e/draft_text_gc_dg_31july04_e.htm�.





� The publication of all the laws, regulations, directives and circulars concerning customs procedures, using tools which are easily accessible to importers and exporters. Each generalised regulation or customs procedure not duly made public and not easily accessible should be considered of no value and questionable, making recourse to both the judicial authorities in the country in question and the WTO mechanism for regulating controversies. The new customs regulations should be notified a priori to both the WTO and the ECO (World Customs Organization) with the aim of enabling operators to be aware of them in time and to comment upon or dispute them.





� The EU is the largest worldwide importer and exporter of services (48% of worldwide service exports, +51% compared to 1995; 49% of worldwide imports, +49% compared to 1995), followed by the USA (15% of global service exports, +21% compared to 1995; 12% of imports, +32% compared to 1995). The two areas combined account for more than 60% of global interchange and therefore have great interest in the removal of barriers and liberalisation. Emerging countries are also beginning to have a significant role in world trade services: China has registered an increase of approximately 70% in service exports since 1995 (3% of worldwide exports) and 65% in imports (0.3% of worldwide imports). Russia has registered increases of close to 80% for both exports and imports between 1995 and 2004. India is at the same levels as China and Russia. Developing Countries Goods’ Trade Share: � HYPERLINK "http://www.wto.org/english/news_e/pres05_e/pr401_e.htm" ��http://www.wto.org/english/news_e/pres05_e/pr401_e.htm� 





� Disciplines the temporary cross-border movement of professional services suppliers, the so-called “temporary movement or stay of natural persons”. It also affects questions concerning “trade & migration”. The GATS refers in “Mode 4” to the presence of people (natural persons) originating from a certain country in another country or the temporary movement of people, as one of the possible methods of supplying services in the context of the GATS. Mode 4 does not make reference to the free movement of workers, but to the right of employers to send their workers abroad. Certain DCs, especially the major labour exporting countries, make no secret of their expectations of finding new employment opportunities for their labour force abroad. But many countries, in both the northern and southern hemispheres, fear the increased competition of the low cost labour force constituted by “global migrants”.


� HYPERLINK "http://www.wto.org/english/tratop_e/serv_e/symp_mov_natur_perso_april02_e.htm" ��http://www.wto.org/english/tratop_e/serv_e/symp_mov_natur_perso_april02_e.htm�





� EU-Intellectual Property Rights  � HYPERLINK "http://europa.eu.int/comm/trade/issues/sectoral/intell_property/index_en.htm" ��http://europa.eu.int/comm/trade/issues/sectoral/intell_property/index_en.htm� 


EU- Strategy for Enforcement of IPRs in Third Countries  


� HYPERLINK "http://europa.eu.int/comm/trade/issues/sectoral/intell_property/strategy_tc.htm" ��http://europa.eu.int/comm/trade/issues/sectoral/intell_property/strategy_tc.htm�


WTO-FAQs about TRIPs   � HYPERLINK "http://www.wto.org/english/tratop_e/trips_e/tripfq_e.htm" ��http://www.wto.org/english/tratop_e/trips_e/tripfq_e.htm� 


WTO-TRIPs  � HYPERLINK "http://www.wto.org/english/tratop_e/trips_e/trips_e.htm" ��http://www.wto.org/english/tratop_e/trips_e/trips_e.htm�
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